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M a r i a ' s  r e m a r k a b l e  j o u r n e y  b e g a n  i n  L a w  a n d  T e c h n o l o g y .  T h e  e x p e r i e n c e
p r o v i d e d  h e r  i n v a l u a b l e  i n s i g h t s  i n t o  t h e  c o r p o r a t e  w o r l d  w h i l e  h o n i n g  h e r  s k i l l s
i n  b u s i n e s s  a n d  t e c h n o l o g y ,  l a y i n g  a  s o l i d  f o u n d a t i o n  f o r  h e r  e n d e a v o r s  i n  R e a l
E s t a t e .

M a r i a  i s  m o r e  t h a n  a  r e a l t o r .  S h e  i s  a  t r u s t e d  a n d  k n o w l e d g e a b l e  s o u r c e ;
p a s s i o n a t e  a b o u t  e m p o w e r i n g  i n d i v i d u a l s  t o  g a i n  f i n a n c i a l  f r e e d o m  t h r o u g h
h o m e  o w n e r s h i p  a n d  i n v e s t m e n t s .  M a r i a  i s  c o m m i t t e d  t o  h e l p i n g  c l i e n t s
c u l t i v a t e  m u l t i p l e  p a s s i v e  i n c o m e  s t r e a m s  s o  t h e y  c a n  f o c u s  o n  t h e i r  p a s s i o n s .  
H e r  g o a l  i s  t o  c u l t i v a t e  t h e  p o t e n t i a l  w i t h i n  u s  a l l ,  e n a b l i n g  i n d i v i d u a l s  t o
a c h i e v e  d r e a m s  t h e y  m a y  n e v e r  h a v e  d a r e d  t o  d r e a m .
 

Maria Lee

let's connect
maria@mlbhomes.us

MLBHomes.us

@marialeemlb

3 0 3 - 8 4 2 - 1 1 4 9

REALTOR

a little about me...

7887 E Bel leview Rd.,  Ste 165 

HOMES GROUP

MLB



HOME SELLER'S Roadmap
321

F I N D  A G E N T P R I C I N G

W o r k  w i t h  y o u r
r e a l t o r  t o  p r i c e  y o u r
h o m e  c o m p e t i t i v e l y

S T A G I N G

M A R K E T I N GL I S T I N G

F i n d  a  g r e a t  a g e n t
t h a t  y o u ' r e

c o m f o r t a b l e
w o r k i n g  w i t h

P r e p a r e  y o u r
h o m e  f o r
s h o w i n g s

Y o u r  h o m e  i s  l i v e
a n d  v i e w a b l e  b y
p o t e n t i a l  b u y e r s

Y o u r  r e a l t o r  w i l l  e n s u r e
t h a t  y o u r  h o m e  i s
m a r k e t e d  a c r o s s

m u l t i p l e  p l a t f o r m s

S H O W I N G S
B e  a s  f l e x i b l e  a s

p o s s i b l e  t o  g e t  t h e
m o s t  p o t e n t i a l
b u y e r s  v i e w i n g

y o u r  h o m e

O F F E R S

Y o u r  r e a l t o r  w i l l
h e l p  y o u  c o n s i d e r

a l l  o f f e r s  p r e s e n t e d
a n d  n e g o t i a t e  f a i r l y

U N D E R  C O N T R A C T
T h e  c o n t r a c t  b e c o m e s
b i n d i n g  a f t e r  y o u  a n d

t h e  b u y e r  a g r e e  o n  t h e
c o n t r a c t  t e r m s

U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  s e l l i n g  p r o c e s s .  I f  y o u

h a v e  a n y  q u e s t i o n s ,  p l e a s e  r e a c h  o u t  t o  y o u r  r e a l t o r !
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M L B H O M E S . U S

F I N A L  D E T A I L S

S t a r t  p a c k i n g
a n d  b e  p r e p a r e d

f o r  d e l a y s

C L O S I N G
A t t e n d  t h e  c l o s i n g  m e e t i n g ,
t r a n s f e r  k e y s  a n d  c e l e b r a t e !

HOMES GROUP

MLB



REAL ESTATETerms

OFFER

CONTINGENCY

An agreement between a buyer and a
seller  to purchase a piece of  real
estate.  This  is  sometimes referred to
as a sales contract.  

When an offer  is  accepted by the
seller,  but there are certain
conditions that must be met before
the sale is  f inal.

CLOSING COST
The fees that are paid at  the end of
the purchase by either the buyer,
seller  or  both.  These include taxes,
insurance and lender expenses.

EARNEST MONEY
Also known as "good faith" money,
this  is  money put up by the buyer into
a trust  or  escrow account.  This  action
shows the buyer is  serious about
purchasing the home.

HOME INSPECTION
An inspection is  a professional
examination of  the property's
condition.  Your agent can recommend
a qualif ied home inspector for  you.

TITLE SEARCH

APPRAISAL

DISCLOSURES

CLOSING

PRE-APPROVAL
A tit le search proves that the property
is,  in fact,  owned by the seller.  You
can also purchase t it le  insurance to
make that no issues that arise later.

The appraisal  is  the value given to a
property based on comparable
properties that have recently sold.
This is  typically  required by the lender
in order to decide i f  the requested
loan amount is  in al ignment with the
value of  the property.

All  sel ler's  are required to f i l l  out a
property disclosure stating what they
know about the property -  good or bad.  

This is  the f inal  step of  your real  estate
transaction.  At  closing the funds from
the buyer are provided to the seller  and
the buyer receives the keys.  This
process typically  takes an hour.

A pre-approval  is  a  prel iminary
evaluation conducted by the lender to
show that the buyer has the funds to
purchase up to a certain amount.  This
is  extremely helpful  when you f ind a
home you're ready to put an offer  on.



REAL ESTATE IS AN
IMPERISHABLE ASSET, EVER

INCREASING IN VALUE. IT IS THE
MOST SOLID SECURITY THAT

HUMAN INGENUITY HAS DEVISED.
IT IS THE BASIS OF ALL SECURITY

AND ABOUT THE ONLY
INDESTRUCTIBLE SECURITY.

RUSSEL SAGE
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Preparing
to Sell



YOUR HOME WITH PROSPECTIVE BUYERS

YOU MORE MONEY

TO DETAIL

NEGOTIATOR

GUIDE

The process of sel l ing a home requires a good deal of paperwork. Your real estate
agent wil l  help you fi l l  out al l  documents and get them submitted properly.

Agents deal with any diff icult conversations that need to happen. They wil l  also help
you submit a strong offer and negotiate with the buyer on your behalf.

FIND A GREAT
AGENT

Connect

Get

Attention

Professional

Expert

A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o

y o u  a s  y o u  g o  t h r o u g h  t h e  h o m e - s e l l i n g

p r o c e s s .  T h i s  i s  o n e  o f  t h e  b i g g e s t

t r a n s a c t i o n s  o f  y o u r  l i f e  a n d  y o u  n e e d  a

s k i l l e d  p r o f e s s i o n a l  g u i d i n g  y o u  t h r o u g h

t h e  p r o c e s s .  

Y o u r  a g e n t  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t

i n t e r e s t s  i n  m i n d  a n d  c a n  h e l p  g u i d e  y o u

t h r o u g h  a l l  t h e  s t a g e s  o f  s e l l i n g  y o u r

h o m e .   

Agents often have access to information about homes going on the market before
the public. They can expose your home to the largest potential audience. 

Agents wil l  be able to help you negotiate top dollar for your home.

Realtors are there to help you with any questions you have along the way. They
offer an objective opinion and can give you a much needed online presence. 



ESTABLISH A PRICE

R e m e m b e r  t h a t  y o u r  h o m e  i s  o n l y  w o r t h  w h a t

b u y e r s  a r e  w i l l i n g  t o  p a y .  A  c o m p a r a t i v e

m a r k e t i n g  a n a l y s i s  ( C M A )  w i l l  p r o v i d e  y o u

w i t h  a  l i s t  o f  o t h e r  h o u s e s  t h a t  h a v e  s o l d

r e c e n t l y  i n  y o u r  a r e a .  T h i s  w i l l  h e l p  y o u

g a u g e  a  s t a r t i n g  p o i n t  a s  y o u  f a c t o r  i n

l o c a t i o n ,  c o n d i t i o n s  a s  w e l l  a s  p o p u l a r i t y  o f

y o u r  a r e a .   

Y o u  a l s o  h a v e  t h e  o p t i o n  o f  h a v i n g  a  h o m e

a p p r a i s a l  c o n d u c t e d  t o  g i v e  y o u  a  b e t t e r

i d e a  o f  t h e  h o m e ' s  v a l u e .  

WHAT DETERMINES
THE PRICE?

T h e  l i s t i n g  p r i c e  i s  o n e  o f  t h e  m o s t  i m p o r t a n t  f a c t o r s  i n  a

s u c c e s s f u l  h o m e  s a l e .  M a n y  p e o p l e  t e n d  t o  l i s t  t o o  h i g h  a n d  t h e y

e i t h e r  h a v e  t o  m o v e  g r e a t l y  o n  t h e  p r i c e  o r  i t  t a k e s  m u c h  l o n g e r  t o

g e t  a n y  o f f e r s .  

A s  y o u r  a g e n t  s h o u l d  I  a m  a n  e x p e r t  i n  w h a t  h o m e s  a r e  s e l l i n g  f o r  i n

y o u r  a r e a .  M y  e x p e r i e n c e  a n d  k n o w l e d g e  w i l l  h e l p  g u i d e  y o u  i n

s e t t i n g  t h e  p e r f e c t  s t a r t i n g  p r i c e .  H o m e s  t h a t  a r e  c o m p e t i t i v e l y

p r i c e d  h a v e  a  m u c h  g r e a t e r  c h a n c e  o f  s e l l i n g  i n  a  t i m e l y  m a n n e r .  

PRICING YOUR HOME COMPETITIVELY...



PREPARE YOUR HOME

T h e r e  a r e  m a n y  l e v e l s  o f  h o m e  s t a g i n g  t o  c h o o s e  f r o m  b a s e d  o n  y o u r
b u d g e t  a n d  t h e  v a l u e  o f  s t a g i n g  i n  y o u r  a r e a .  W h e t h e r  y o u  c h o o s e  t o
D I Y  o r  h i r e  a  p r o f e s s i o n a l  d o  y o u r  b e s t  t o  n e u t r a l i z e  a n d  d e p e r s o n a l i z e
a s  m u c h  a s  p o s s i b l e  t o  a p p e a l  t o  t h e  w i d e s t  r a n g e  o f  p o t e n t i a l  b u y e r s .

Y o u  c a n  i n c r e a s e  y o u r  n u m b e r  o f  s h o w i n g s  b y  a l l o w i n g  a g e n t s  t o  u s e  a
l o c k b o x  i n s t e a d  o f  s e t t i n g  a p p o i n t m e n t s .  I f  y o u  a r e  s e t t i n g
a p p o i n t m e n t s  t r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e .

C o n s i d e r  g e t t i n g  p r o f e s s i o n a l  p h o t o s  t a k e n  a s  t h e s e  d e t e r m i n e  t h e  f i r s t
i m p r e s s i o n  t h e  p o t e n t i a l  b u y e r  w i l l  h a v e  o f  y o u r  h o u s e .  

T h e r e  a r e  m a n y  q u i c k
a n d  i n e x p e n s i v e
t h i n g s  y o u  c a n  d o  t o
i n c r e a s e  t h e
l i k e l i n e s s  o f  s e l l i n g .  

D o  a  q u i c k  s p r u c e  u p
a r o u n d  t h e  i n s i d e  a n d
o u t s i d e  o f  t h e  h o m e .
I n c l u d e  t h i n g s  l i k e
d e c l u t t e r i n g ,
c h e c k i n g  f o r  l e a k y
f a u c e t s  a n d  p u l l l i n g
w e e d s  i n  t h e  f r o n t
y a r d .  

W h e n   p o t e n t i a l  b u y e r s
a r e  c o m i n g  t h r o u g h  y o u r
h o m e ,  m a k e  s u r e  t o
k e e p  a l l  v a l u a b l e s  a n d
p e r s o n a l  i n f o r m a t i o n
o u t  o f  s i g h t .  A l s o
r e m o v e  a n y  f a m i l y
p h o t o s  a n d  r e p l a c e  w i t h
a r t .  Y o u  w a n t  t h e
p o t e n t i a l  b u y e r  t o  b e
a b l e  t o  i m a g i n e
t h e m s e l v e s  l i v i n g  i n  t h e
h o m e .  

Home Staging tips...



PREPARING

INTERIOR

EXTERIOR
M o w  l a w n  

T r i m  a r o u n d  w a l k w a y s ,
t r e e s  a n d  b u s h e s

R e m o v e  w e e d s  f r o m
f l o w e r b e d s  a n d  m u l c h

R e m o v e  f l a k i n g  o r
p e e l i n g  p a i n t  a n d
r e p a i n t  o r  s t a i n

I n s p e c t  d r i v e w a y ,
s i d e w a l k s  a n d
f o u n d a t i o n  f o r  c r a c k s

K e e p  t h e  r o o f  a n d
g u t t e r s  f r e e  o f  d e b r i s

W a s h  a l l  w i n d o w s  a n d
w i n d o w  w e l l s

E n s u r e  a l l  l i g h t s  a r e
w o r k i n g  a n d  b r i g h t

R e p a i n t  i n  n e u t r a l  c o l o r s
t h a t  a p p e a l  t o  m a n y
s t y l e s

R e m o v e  a l l  c l u t t e r  a n d
p e r s o n a l  p h o t o s

K e e p  p e t s  a n d  t h e i r
b e l o n g i n g s  o u t  o f  s i g h t

P a i r  d o w n  o n  t o y s  a n d
k e e p  t h e m  o r g a n i z e d

C r e a t e  a  w a r m ,  i n v i t i n g
s p a c e  i n  e a c h  r o o m

Checklist



P R E P :
    R e m o v e  C l u t t e r  -  t i p :  d i v i d e  i n t o  3
c a t e g o r i e s  -  P a c k ,  d o n a t e  a n d  t r a s h
    C l e a r  o u t  c l o s e t s ,  s t o r a g e  a r e a s ,
b a s e m e n t ,  g a r a g e
    P a c k / R e m o v e  a l l  p e r s o n a l  i t e m s :
p h o t o ‘ s ,  f i r e a r m s ,  e q u i p m e n t ,
m e d i c i n e ,  m o n e y ,  c o l l e c t i b l e s ,
r e l i g i o u s  i t e m s  
     D e e p  c l e a n  f l o o r s ,  b a s e b o a r d s ,
w i n d o w s  a n d  w i n d o w  t r i m / s e a l s
    C l e a n  a l l  s u r f a c e s  i n c l u d i n g  t h e
l a u n d r y  a r e a
    S t r a i g h t e n  y a r d  
    C u r b  A p p e a l  -  d i s c u s s  w i t h  a g e n t
f o r  s p e c i f i c  t i p s  f o r  y o u r  p r o p e r t y
     S h o w  y o u r  p r o p e r t y  i n  t h e  b e s t
p o s s i b l e  l i g h t .   F i r s t  i m p r e s s i o n s  a r e
t h e  m o s t  c r i t i c a l  

M L B H O M E S . U S MARIA  LEE 3 0 3 - 8 4 2 - 1 1 4 9

FINAL PRE AND
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M L B H O M E S . U S MARIA  LEE 3 0 3 - 8 4 2 - 1 1 4 9

FINAL PRE AND
LIST DETAILS

A s  t h e  o f f i c i a l  l i s t i n g  d a t e
a p p r o a c h e s  f i n a l  s t e p s  a r e  i n  o r d e r .

S t a g i n g  a n d  p r e p a r i n g  t h e  h o m e
f o r  p h o t o s / v i d e o  a n d  s h o w i n g s

1 .

P r e p a r i n g  f a m i l y / p e t s  f o r  a  f e w
w e e k s  o f  h e a v y  f o o t  t r a f f i c

2 .

P h o t o  d a y  -  3  h o u r s  w i t h  p r e p  a n d
p r o f e s s i o n a l  p h o t o s  t a k e n .  C l e a r
a l l  c o u n t e r s ,  a n d  r e m o v e  a l l
p e r s o n a l  p i c t u r e s  o r  i t e m s  f r o m
v i s i b l e  p l a c e s .  

3 .

L i s t i n g  d a y  -  d a y  t h e  h o m e  h i t s  t h e
o p e n  m a r k e t

4 .

O p e n  H o u s e  d a y  -  3 - h o u r  p e r i o d
p r e s e n t i n g  y o u r  h o m e  t o  a l l
p o t e n t i a l  b u y e r s

5 .

A s  t h e  n e x t  w e e k  a p p r o a c h e s  I  w i l l
g u i d e  y o u  t h r o u g h  e a c h  s t e p



Finding a 
Buyer



MARKETING

O n c e  y o u r  h o m e  i s  r e a d y
t o  s e l l ,  t h e  g o a l  i s  t o
g e t  i t  i n  f r o n t  o f  a s  m a n y
b u y e r s  a s  p o s s i b l e .  T h e
b e s t  m a r k e t e d  h o m e s
h a v e  b e a u t i f u l  p h o t o s ,
v i d e o s  a n d  c o m p e l l i n g
l i s t i n g  d e s c r i p t i o n s  t h a t
d r a w  i n  p o t e n t i a l  b u y e r s .  

A d v e r t i s e  a c r o s s  m u l t i p l e  c h a n n e l s

C r a f t  a p p e a l i n g  d e s c r i p t i o n s  a c r o s s  a l l  m e d i a

M a k e  a  d a i l y  t o - d o  l i s t  t o  k e e p  t h i n g s  t i d y

S t o r e  a l l  c h i l d r e n  a n d  p e t  t o y s  o u t  o f  s i g h t

T r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e

F i n d  a  p l a c e  f o r  y o u r  p e t s  d u r i n g  s h o w i n g s

D o n ' t  m i s s  a n  o p p u r t u n i t y  f o r  y o u r  h o m e  t o  b e  s e e n .  

Marketing Tips



LISTING

Y o u r  o n l i n e  p r e s e n c e  i s  o n e  o f  t h e
m o s t  i m p o r t a n t  t o  a  p r o s p e c t i v e  b u y e r .
M a n y  p e o p l e  s t a r t  t h e i r  s e a r c h  h e r e .  

H a v i n g  p r o f e s s i o n a l ,  w e l l - l i t  p h o t o s
w i l l  g i v e  y o u  t h e  u p p e r  e d g e  o f
a t t r a c t i n g  y o u r  i d e a l  b u y e r .  

Y o u r  h o m e  i s  o f f i c i a l l y
o n  t h e  m a r k e t  -
c o n g r a t u l a t i o n s !

I  w i l l  n o w  u s e  a l l  o f  m y
c o n n e c t i o n s  t o  g e t  t h e
w o r d  o u t  a b o u t  y o u r
h o m e  t o  o t h e r  a g e n t s
a n d  p o t e n t i a l  b u y e r s .  

A  s i g n  w i l l  b e  p u t  i n  y o u r
f r o n t  y a r d  a n d  a l l  t h e
m a r k e t i n g  t o o l s  y o u
d i s c u s s e d  w i t h  b e
i m p l e m e n t e d .  



SHOWINGS

T h e  m o s t  i m p o r t a n t  t h i n g  t o
k e e p  i n  m i n d  w h i l e  s h o w i n g
y o u r  h o m e  i s  f l e x i b i l i t y .  

Y o u r  r e a l  e s t a t e  a g e n t  w i l l  s e t
u p  p r i v a t e  s h o w i n g s  a s  w e l l  a s
a n  O p e n  H o u s e  t o  g e t  a s  m a n y
p o t e n t i a l  b u y e r s  i n  y o u r  h o m e
a s  p o s s i b l e .  K e e p  a  d a i l y  t o -
d o  l i s t  s o  y o u ' r e  r e a d y  t o
l e a v e  a t  a  m o m e n t ' s  n o t i c e .  

M a k e  s u r e  t o  f i n d  a  p l a c e  f o r
y o u r  p e t s  d u r i n g  s h o w i n g s .
Y o u  w a n t  t h e  p o t e n t i a l  b u y e r
t o  b e  a b l e  t o  e n v i s i o n
t h e m s e l v e s  l i v i n g  h e r e  a n d
t h a t  c a n  b e  d i f f i c u l t  w i t h  a
b a r k i n g  d o g  i n  t h e
b a c k g r o u n d .  



SHOWING

...if you have an hour

...if you have ten minutes
Make all  beds

Put all  clutter in a laundry basket, then take with you in the car

Empty all  garbage cans and take out trash

Wipe down all countertops and put all  dishes in dishwasher

Put out your nice towels

Pick up all  toys and personal items

Turn on all  l ights

Do everything on the ten minute list above

Vacuum all carpet and rugs

Wipe down all glass and mirrored surfaces

Sweep all  hard surface floors, mop if you have time

Wipe down major appliances

Put away all  laundry

Quickly dust highly visible surfaces

Sweep all  hard surface floors, mop if you have time

Set out an air freshener or freshly baked cookies

Checklist



Final
Steps



OFFERS &
NEGOTIATIONS

D e p e n d i n g  o n  l o c a t i o n ,
t i m e  o f  y e a r  a n d  s u p p l y
y o u  m a y  r e c e i v e
m u l t i p l e  o f f e r s  i f  y o u r
h o m e  i s  p r i c e d  r i g h t .  I
w i l l   a d v o c a t e  y o u r  b e s t
i n t e r e s t s  e v e r y  s t e p  o f
t h e  n e g o t i a t i o n  p r o c e s s .
I   w i l l  h e l p  y o u  r e v i e w
e a c h  o f f e r  s o  y o u  c a n
d e c i d e  w h i c h  i s  b e s t  f o r
y o u .  

B e  s u r e  t o  d i s c l o s e  a n y
c u r r e n t  i s s u e s  y o u  k n o w
o f  w i t h  t h e  h o m e .  Y o u
d o n ' t  w a n t  a n y  l e g a l
i s s u e s  c r e e p i n g  u p
l a t e r .  

B e  p r e p a r e d  t o  n e g o t i a t e .  W h e n  y o u  r e c e i v e  a n  o f f e r
y o u  h a v e  a  f e w  c h o i c e s .  Y o u  c a n  a c c e p t  t h e  o f f e r  a s
i t  i s ,  m a k e  a  c o u n t e r - o f f e r  o r  r e j e c t  t h e  o f f e r
a l t o g e t h e r .

I t  c a n  s o m e t i m e s  t a k e  a  c o u p l e  o f  c o u n t e r - o f f e r s
b a c k  a n d  f o r t h  b e f o r e  a n  a g r e e m e n t  i s  m a d e  o n  b o t h
s i d e s .



UNDER
CONTRACT

A n  o f f e r  d o e s n ' t
b e c o m e  b i n d i n g  u n t i l
b o t h  t h e  b u y e r  a n d
s e l l e r  a g r e e  t o  t h e
t e r m s  a n d  s i g n  a
c o n t r a c t .  

A t  t h i s  p o i n t ,
s e v e r a l  t h i n g s  s t i l l
n e e d  t o  o c c u r
b e f o r e  c l o s i n g .
T h e s e  i n c l u d e . . .
h o m e  i n s p e c t i o n ,
t i t l e  s e a r c h ,
p r o p e r t y  a p p r a i s a l
a l o n g  w i t h  a  f i n a l
w a l k - t h r o u g h  b y  t h e
b u y e r  w i t h i n  2 4
h o u r s  o f  t h e  c l o s i n g .



FINAL DETAILS

CLOSING

C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .   

D u r i n g  t h e  c l o s i n g ,  t h e  d e e d  i s  d e l i v e r e d  t o  t h e
b u y e r ,  t h e  t i t l e  i s  t r a n s f e r r e d ,  f i n a n c i n g  d o c u m e n t s  a n d  t i t l e
i n s u r a n c e  p o l i c i e s  a r e  e x c h a n g e d ,  a n d  t h e  a g r e e d - o n  c o s t s
a r e  p a i d .  

S o m e  o f  t h e  f i n a l  d o c u m e n t s  a r e  s i g n e d .  K e e p  i n  m i n d  w h a t
y o u  m a y  b e  r e q u i r e d  t o  p a y  a t  c l o s i n g  i n c l u d i n g  a g e n t
c o m m i s s i o n s ,  l o a n  f e e s ,  t i t l e  i n s u r a n c e  c h a r g e s  a n d  r e c o r d i n g
f i l i n g  f e e s .  

C o n g r a t u l a t i o n s  o n  s e l l i n g  y o u r  h o m e !

T h i s  i s  a  g r e a t  t i m e  t o  g e t
s t a r t e d  p a c k i n g .  M a k e  s u r e  t o
k e e p  c u r r e n t  o n  i n s u r a n c e s .
A l s o  b e  p r e p a r e d  a s  d e l a y s
c a n  h a p p e n .  
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“Relocating in itself is daunting. Maria prepared us
for the reality of a long move with abundant

resources. Her knowledge and expertise made the
transit ional semantics seamless so we could focus on

other aspects of our move.” 

Cari & David L

“Not only did Maria guide us through the process she
took the init iative to set up our uti l i t ies so al l  we had

to do was cal l  for confirmation. True to her word 

Andrew Wilson

Testimonials

“Always with a smile and mind in hyper drive. Job
well  done!”

Amanda J

CUSTOMER



Notes


